
Interra is hiring a self-motivated and competitive technical sales
representative. This position reports to the VP of Global
Operations and is responsible for maintaining existing accounts
and establishing new opportunities, contributing to the region's
sales goal. 

The nature and scope of the position require the individual to
be a technical self-starter, be aware of the current trends within
the geographic market area, and ensure customer loyalty and
development at an office level through relationship-building
activities and troubleshooting support. Collaborates with all
levels of management on the strategic pursuit of potential
business opportunities.

Requirements

WE'RE HIRING! 
TECHNICAL SALES REPRESENTATIVE
CALGARY, AB

Please email cover letter and resume to
careers@interraenergy.com. 

How to apply

interraenergy.com 645 7 Ave SW #2500
Calgary, AB T2P 4G8

Professionally represent Interra Energy in the sale of its
products and services
Build on strategic customer relationships
Strong Presentation skills
Strong Technical skills in downhole completion tools or frac

Primary Responsibilities

Minimum of 5 years experience in upstream oil
& gas sales position

Motivated self-starter that can work
independently to identify new opportunities is a
requirement for this position.

The list of job elements, responsibilities, skills,
duties, requirements or conditions is not
exhaustive but is merely the most accurate list
of the current job. Interra reserves the right to
revise the job description or require that other
tasks be performed when the circumstances of
the job change (emergencies, change in
personnel, workload or technical development). 

Calgary, AB
Valid driver’s licence required 
Clean driver abstract required

EDUCATION / EXPERIENCE: 

AUTONOMY: 

DISCLAIMER: 

LOCATION AND TRAVEL

25211 Grogans Mill Road #313 
The Woodlands, TX 77380 info@interraenergy.com
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